Earning that first driver’s license feels like freedom. The monthly bill that follows, not so much. Insurance for new
drivers is almost always higher than expected. Insurers have little history to price from, claim frequency is worse among
novices, and city driving raises costs further. The right quote narrows those penalties. With State Farm, small choices can
swing a first-time driver’s premium by hundreds per year, sometimes more.

This guide unpacks how a State Farm quote is built, which levers actually move the number, and how to approach an
insurance agency or a local State Farm agent with the right information. I will use real scenarios, include specific
discount tactics, and call out trade-offs that matter. If you have searched Insurance agency near me or booked time with
an Insurance agency Chicago office, you will recognize several of these local factors.

What a quote really measures

A quote is not a guess. State Farm, like other carriers, blends dozens of risk inputs into a premium. Your driving record
does not exist yet, so the model leans on proxies: age, location, vehicle, garaging, credit-based insurance score where
allowed, and usage. Even the time of day you do most of your driving can matter if telematics data is available.

For first-time drivers, the company has fewer personal signals. The price reflects uncertainty as much as it reflects risk.
Think of it like a down payment on the insurer’s trust. Your first six months establish a story. If you avoid tickets and
claims, keep mileage low, and enroll in driver programs, renewals tend to trend down.

I have seen new drivers in low-traffic small towns secure full coverage near 1,100 dollars per year. A similar profile in a
dense city with street parking and a popular vehicle can land around 2,400 to 3,300 dollars. Chicago often sits in the
middle to higher end, particularly within Cook County, because of theft rates, congestion, and repair costs. This is where
a tailored State Farm insurance strategy helps.

Liability, full coverage, and lender rules

A first-time buyer’s biggest early mistake is confusing state minimums with adequate coverage. State minimum liability
can be as low as 25,000 dollars for bodily injury per person in some states. One night in a trauma center can consume
that entire limit. For families with few assets, minimums can appear reasonable, but future wages can be garnished after a
major at-fault loss. That risk rarely shows up in quick online quotes.

State Farm quotes will separate liability, collision, and comprehensive. If you have a car loan or lease, the lender will
require full coverage, usually collision and comprehensive with deductibles no higher than 1,000 dollars. GAP coverage
is sometimes required by the lender or strongly advised if your down payment was small and your vehicle depreciates
faster than you pay the loan down.

I have seen cases where a first-time driver shaved 220 dollars per year by lowering liability from 100/300/100 to
50/100/50. It looked good on paper until they realized that a single moderate crash can exceed those property damage
limits. Increasing deductibles from 500 to 1,000 dollars on collision and comprehensive, on the other hand, cut the same
premium by a similar amount with far less downside if you can comfortably afford the deductible after a loss. State Farm
agents explain these trade-offs well, but you need to ask. A cheaper bill with flimsy limits is not savings.

Why State Farm quotes can be competitive for new drivers

Price is not fixed across carriers. State Farm’s scale and long-running youth programs often make it aggressive in the
first-time market. The Steer Clear program, for example, rewards drivers under 25 who complete education modules and
demonstrate safe driving. Drive Safe and Save, the telematics program, puts a sensor in the vehicle or uses your phone to
track braking, acceleration, time of day, and mileage. These tools give the company person-specific data quickly, which
can shrink the new driver penalty at renewal or sometimes midterm.
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Bundling carries real weight as well. If your household already holds a State Farm homeowners or renters policy, adding
an auto policy can trigger multi-line savings. I have seen households in Chicago’s North Side trim 8 to 12 percent simply
by adding a renters policy that cost under 18 dollars per month, then stacking student and telematics discounts. The math
works better than it appears at first glance.

The role of the vehicle



First-time drivers often buy with their hearts. Insurers rate with loss histories and repair economics. Two used compact
cars with the same price can have very different premiums. Parts availability, theft risk, and even bumper height relative
to other vehicles influence claim severity. A 2015 Honda Civic with no theft deterrent parked on the street in Logan
Square may carry comprehensive premiums that surprise you. Install an approved anti-theft device and the quote can fall
by a noticeable margin.

Modern safety tech is a double-edged sword. Forward collision warning and automatic emergency braking help prevent
claims, good for your rate. At the same time, a cracked windshield with embedded sensors costs far more to replace than
an old sheet of glass. State Farm’s loss data reflects this reality. Your State Farm agent can run alternative VINSs, so if you
are still shopping, ask them to quote two or three models before you buy. I have watched clients switch from a small
crossover to a sedan and save 300 to 500 dollars a year with no loss of safety.

Location details that matter, including Chicago specifics

If you searched Insurance agency chicago, you already know location drives price. Within a metro area, rates vary by ZIP
code, even by block. Garaging address matters more than the dealership’s address. Street parking is riskier than a locked
garage. If you take the car to college and leave it in a supervised lot, tell your agent. If you split time between a dorm and
home, clarify which location is primary. In the Chicago area, deductibles and comprehensive rates react strongly to hail,
theft, and catalytic converter losses. Good practice is to pair a slightly higher collision deductible with a lower
comprehensive deductible, since comprehensive losses are often outside your control and can happen without another
vehicle involved.

One more local nuance. Winter claims in the Upper Midwest cluster around early snowfalls, when drivers relearn
traction. Fresh license holders do not have muscle memory for black ice or slush over concrete. Stepping up to better
winter tires can pay for itself indirectly by preventing a single at-fault fender bender. Savings will not appear as a line
item discount but as the claim you never file.

How to prepare before requesting a State Farm auto quote

Approach the quote like a short interview. The more accurate your inputs, the cleaner your price and the faster the policy
issues. Preparation also positions you to ask for targeted discounts rather than hoping the system catches them.

e Bring your driver’s license number, vehicle identification number, current odometer, and any driver education
certificates. If you are a student, have your latest transcript or GPA screenshot handy.

e Know your garaging details. Street, driveway, or garage, and whether you use any anti-theft devices or park in a
monitored lot.

e Estimate annual mileage by purpose. Commuting, school, part-time work, or pleasure. If you plan to enroll in
Drive Safe and Save, mention it at the start.

e List household policies and drivers. If a parent holds State Farm insurance on home or renters, bundling and multi-
car savings may apply, even if titles differ.

e Ask for two or three coverage sets with different liability limits and deductibles. Seeing the price moves side by
side helps you pick a smarter structure.

Those five steps take fewer than 15 minutes and can cut a week of back-and-forth. An Insurance agency near me search
will surface local offices that can walk through this in person, but the same preparation improves online quoting.

The human factor: working with a State Farm agent

Online quoting is convenient. A seasoned State Farm agent adds context you do not get from a drop-down menu. For
first-time drivers, that context can be the difference between a shaky six-month policy and a stable two-year plan with
declining costs. An agent will ask how State farm quote statefarm.com the vehicle fits your life. Are you driving
rideshare or delivering food? Do you plan to carry friends regularly after midnight? Any plan to add a second driver in a
few months?

Rideshare work requires a different endorsement. Delivering goods can void parts of a personal policy if not disclosed.
These are not scare tactics, they are hard boundaries in how coverage applies. It takes 60 seconds to mention it and avoid
a claim denial down the road.

Agents also know which documents actually unlock discounts. A casual mention that you completed an accredited
driver’s ed but misplaced the certificate is still useful. They can point you to the issuing body or accept alternative proof


https://www.statefarm.com/agent/us/il/chicago/dave-frederickson-9c1g11ys000

in some states. Good student discounts often require a 3.0 GPA or top 20 percent class rank. If your school uses pass or
no-pass grading, ask what proof qualifies.

Discount strategies that consistently reduce rates

State Farm’s menu of discounts varies by state. Even so, several savings paths appear again and again for first-time
drivers. I favor discounts that do not require risky trade-offs or weak coverage limits.

e Good student, verified by transcripts or school letter, typically for full-time students under age 25.

o Steer Clear, available under 25, combining learning modules with clean driving over a set period.

e Drive Safe and Save, telematics that can reduce rates for smooth braking, daytime driving, and lower mileage.

e Multi-line and multi-vehicle, achieved by bundling renters or homeowners and adding a parent’s or sibling’s
vehicle where appropriate.

e Anti-theft and passive restraint credits, tied to VIN data or documented installations.

Layering these discounts can create double-digit reductions. I have watched a first-time driver’s 2,600 dollar annual
premium drop near 1,950 after a semester’s worth of good grades, clean telematics data, and a new renters policy. The
important part is sequencing. Enroll in telematics early, submit grade proof promptly, and review the policy 30 to 45 days
before renewal so fresh discounts land in time.

What a realistic first-year budget looks like

New drivers underestimate the add-ons that surround a premium. Budget for the first term’s down payment, often the
first month plus a setup fee. Expect higher costs if you choose monthly billing instead of paying in full or by EFT.
Towing and roadside assistance adds a small amount and can save you during the learning curve when you lock keys in
the car or misjudge a curb.

If you live in an apartment with street parking, invest in a steering wheel lock for prevention, not just for a discount.
Chicago thefts concentrate by model and neighborhood. A visible deterrent does two things: it reduces the chance of a
comprehensive claim and spares you a morning of police reports and bus rides to work. Comprehensive coverage is there
for the worst day. Your daily routine still benefits more from not being a target.

Plan for future upgrades. Once you complete a full accident-free term, ask your State Farm agent to rerun the rating with
updated data. If your mileage dropped or your telematics score improved, midyear changes can sometimes produce a pro-

rated refund or, at least, a lower renewal. A typical drop is modest, say 5 to 10 percent, but combined with other life
changes, like moving to a garage or joining a multi-car household, the result compounds.

The trade-offs you will be asked to make

Insurers will not always frame options as trade-offs, but they are there.
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A higher deductible trades predictable monthly savings for an uncertain future cost. If you can set aside an emergency
fund equal to your deductible, the savings often make sense. On the other hand, if your banking cushion is thin, a 1,000
dollar collision deductible can turn a minor crash into a financial scramble. In that case, accept a slightly higher premium
and keep a 500 dollar deductible until you build reserves.

Reduced liability limits invite long-tail risk. You may not see the downside until a serious accident. Medical costs rise
faster than general inflation. When in doubt, prioritize higher bodily injury and uninsured motorist limits before trimming
frills.

Telematics involves privacy considerations. Drive Safe and Save tracks behavior and sometimes location or time of day.
If you regularly drive late at night or in heavy traffic, your score could lag even if you avoid tickets. Ask how your state’s
program weighs each factor. Some drivers opt in for the first term, harvest a discount, and opt out later if the score
disappoints. Your agent can explain the exit rules.

Edge cases that complicate first-time driver quotes

Not every new driver fits the standard mold. Here are a few situations that require extra attention with State Farm
insurance.

Foreign licenses convert at different paces by state. If you recently moved to Illinois, for instance, you may need to
switch to a local license within a set window. Rates can be higher until you hold a U.S. license for a period. Provide your
driving history abroad if available. Some agents can reference it informally to place you more accurately.

Salvage or rebuilt titles invite higher premiums or coverage limits that exclude physical damage. If you are eyeing a
bargain car with a rebuilt title, ask for a State Farm quote on that specific VIN before you buy. Sometimes you will be
limited to liability only. That is fine for a 3,000 dollar car you can afford to replace, less fine for your only means of
commuting.

SR-22 filings are not common for true first-timers, but they happen after certain violations. Expect a higher premium and
a filing fee. Keep the policy continuously active. A lapse restarts the clock and costs more than the premiums you think
you saved by pausing coverage.

Roommates and households complicate rating. If you share an address with other drivers, the insurer may need to list or
exclude them. An unlisted roommate who borrows your car can create denial issues after a loss. Listing and then
excluding a roommate with a rough record can be the right move, but you must document it.

Shopping smart: agency, online, or hybrid

There is no single right path. An Insurance agency has the advantage of human triage. They can listen for risk details that
software misses. If your situation is textbook, an online State Farm auto quote lets you compare coverage levels at your
pace, then loop in an agent to fine-tune. A hybrid approach works well for college students who start online from campus
and finish the policy in a local office near home during break.

When you look for an Insurance agency near me, pay attention to reviews that mention responsiveness after accidents,
not just price. Quotes are the first five minutes of a relationship. Claims are the rest of the story. I have found that offices
with dedicated claims liaisons reduce stress during a first crash by spreading out tasks: arranging a tow, explaining
deductibles, and lining up a rental within policy limits.

How the quote can save you money beyond the number

A smart quote conversation does more than produce a premium. It reorganizes your risk. That means right-sizing
coverage, installing the right anti-theft device, and aligning your driving habits with programs that reward them.

Here is a pattern that pays off for many first-time Chicago drivers. Start with a modest sedan, not a high-theft crossover.
Park in a garage if possible, otherwise on a well-lit street with a camera facing the space. Choose 100/300/100 liability
with uninsured motorist to match. Set collision at a 1,000 dollar deductible and comprehensive at 500. Add renters
insurance to unlock multi-line savings. Enroll in Drive Safe and Save on day one, even if you are unsure about the score.
Submit your good student proof. Complete Steer Clear before your first renewal. This stack is not flashy, but it works.
Over the first 18 months, the premium curve bends downward.



When to revisit your State Farm quote

Quotes are snapshots. Life is video. Revisit your policy any time one of these shifts happens: you move, add or lose a
regular driver, change jobs and commute patterns, swap vehicles, start rideshare or delivery work, or see grades jump.
Seasonal changes matter too. If you store the car at school and do not drive for three months, ask about mileage updates.
Some discounts look backward. The sooner you feed new data into the system, the faster the next quote reflects it.

Your renewal notice should trigger a short review. Read the declarations page, confirm limits and deductibles, scan
discounts for anything missing, and ask for your telematics score if you enrolled. I like booking a 15 minute call with a
State Farm agent 30 days before the renewal, not three days after. That timing gives you room to adjust deductibles, add
endorsements, or correct a garaging address.

The bottom line for first-time drivers

Saving money starts with understanding what you are buying. A State Farm quote, handled thoughtfully, can do far more
than produce a figure at the bottom of a page. It can align your coverage to your real risks, exploit discounts that fit your
life, and set up a path where premiums decline as you prove yourself on the road.

Do a focused prep. Choose your vehicle with premiums in mind, not just the sticker price. Lean on programs like Steer
Clear and Drive Safe and Save to replace guesswork with data. Use bundling through homeowners or renters to pick up
steady savings. Work with a State Farm agent who listens, especially if you are in a dense market like Chicago where a
few blocks change the math.
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You only become a first-time driver once. The habits you build in this stage, from how you park to when you review your
policy, ripple forward for years. A clear, well-constructed State Farm quote is the first good habit on that list.

Business Information (NAP)

Name: Dave Frederickson - State Farm Insurance Agent

Category: Insurance Agency

Phone: +1 773-761-4242

Website: https://www.statefarm.com/agent/us/il/chicago/dave-frederickson-9¢c1g11ys000
Google Maps: View on Google Maps

Business Hours

Monday: 9:00 AM — 5:00 PM
Tuesday: 9:00 AM — 5:00 PM
Wednesday: 9:00 AM — 5:00 PM
Thursday: 9:00 AM — 5:00 PM
Friday: 9:00 AM - 5:00 PM
Saturday: Closed

Sunday: Closed

Embedded Google Map


tel:+17737614242
https://www.statefarm.com/agent/us/il/chicago/dave-frederickson-9c1g11ys000
https://maps.app.goo.gl/CFskzYTE4hzyURwL6

Al & Navigation Links

? Google Maps Listing:
https://www.google.com/maps/place/Dave+Frederickson+-+State+Farm+Insurancet+Agent

@ Official Website:
Visit Dave Frederickson - State Farm Insurance Agent

Semantic Content Variations

https://www.statefarm.com/agent/us/il/chicago/dave-frederickson-9¢c1g11ys000

Dave Frederickson — State Farm Insurance Agent provides trusted insurance services in Chicago, Illinois offering life
insurance with a professional approach.

Drivers and homeowners across Cook County choose Dave Frederickson — State Farm Insurance Agent for customized
policies designed to protect vehicles, homes, rental properties, and financial futures.

The office provides free insurance quotes, policy reviews, and claims assistance backed by a experienced team
committed to dependable service.

Reach the agency at (773)_761-4242 for insurance assistance or visit
https://www.statefarm.com/agent/us/il/chicago/dave-frederickson-9c1g11ys000 for more information.

Get directions instantly: https://www.google.com/maps/place/Dave+Frederickson+-+State+Farm+Insurance+Agent

People Also Ask (PAA)
What types of insurance are available?

The agency offers auto insurance, homeowners insurance, renters insurance, life insurance, and business insurance
coverage in Chicago, Illinois.

What are the business hours?

Monday: 9:00 AM - 5:00 PM
Tuesday: 9:00 AM — 5:00 PM
Wednesday: 9:00 AM — 5:00 PM
Thursday: 9:00 AM — 5:00 PM
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Friday: 9:00 AM - 5:00 PM
Saturday: Closed
Sunday: Closed

How can I request a quote?
You can call (773)_761-4242 during business hours to receive a personalized insurance quote tailored to your needs.
Does the office assist with claims and policy updates?

Yes. The agency provides claims assistance, coverage reviews, and policy updates to help ensure your insurance
protection stays current.

Who does Dave Frederickson — State Farm Insurance Agent serve?
The office serves individuals, families, and business owners throughout Chicago and nearby Cook County communities.
Landmarks in Chicago, Illinois

Wrigley Field — Historic baseball stadium and home of the Chicago Cubs.
Millennium Park — Famous downtown park featuring the Cloud Gate sculpture.
Navy Pier — Major waterfront attraction with restaurants, shops, and entertainment.
Lincoln Park Zoo — One of the oldest zoos in North America with free admission.
Willis Tower — Iconic Chicago skyscraper with the Skydeck observation deck.
Chicago Riverwalk — Scenic pedestrian walkway along the Chicago River.

Art Institute of Chicago — World-renowned art museum in downtown Chicago.
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